Housing Downturn and Recovery: Spotlight on Lawrence, MA

Summary

Communities across the region
have struggled over the past
several years with volatile
housing prices and, more
recently, sluggish home sales.
In an effort to see how this
housing downturn was
affecting one urban community,
local real estate agent Jerry
Riordan undertook a case study
of housing prices in Lawrence,
MA . Because Lawrence has
more two- and three-family
properties than it does single
family homes and
condominiums, assessing
trends surrounding multi-family
sales can provide good
Indictors of the health of the

housing market overall.

The year 2004 saw the market
roaring upward in price toward
what turned out to be a sub-
prime Iinduced, *
Beginning in late 2006, sales
volume dropped and prices
slowly fell. In March, 2008
median prices fell below
$200,000, causing sales figures
to spiked A housing recovery
has continued steadily through
June 2009, resulting in better
sales and purchase figures

over a 16-month period than
was seen in the highest volume
sub-pr i me 1 nduced
years” of 20014

e
Methods and Data Sources

Riordan used the Multiple
Listing Service to compile data
on housing sales in Lawrence,
MA from 1998 through 2009.
He charted both properties sold
and median sales price for
each month during this 11 year
period through June 2009. His
findings are drawn from data on
5,447 two- and three-family
homes sales and roughly 200
four-family homes sales.
Riordan also collected data on
4,286 singles family homes and
1,763 condominiums for
contextual information. In
addition to charting trends,
Riordan compiled statistics on
key transitions in the market:

*Thirty two properties were sold
In March, 2008, the first month
of the recovery, for a median
price of $167,500 ;

*During the first six months

of 2009, the median sales
price was $140,000, slightly
lower than the full 16 month

Jerry Riordan, Real Estate Agent
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A crash in housing sales
volume began in late 2006.
Lawrence has experienced a
period of recovery since
March, 2008, exceeding the

" dulo-

primenbgom years of

a n20042-200% .
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As median prices fell below
$200,000, buyers began
snapping up multi-family
homes in Lawrence. The
market seems to have
stabilized with multi-family
homes selling for a median
of about $150,000.

Recommendations

The multi-family property
recovery in Lawrence is in full
bloom. Riordan recommends
the City of Lawrence build on
the recovery by taking the
following steps:

Promote success: sales
figures for the last 16 months
have been very good. The city
and the real estate broker
community should consider a
joint press release to draw
more potential buyers to
Lawrence;

Maintain an emphasis on First
Time Home Buyer Programs,;

*Leverage the local economic
multiplier effect of sales: new
home buyers purchase

supplies, materials and

household items for their new
Investments. The Mayor and

the Chamber of Commerce's
Thanks for Investing In

Lawrence Discount Program

of fering owner ' s
buy locally may be helpful to

the city’ s

eConduct further research into
the public record on home
sales: more research could
determine protect financially
vulnerable areas.
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Jerry Riordan is an experienced
and knowledgeable real estate
practitioner whose first property
purchase was a three-family
home. He enthusiastically
believes that a multi-family,
owner-occupied property is a
wise investment and an
excellent choice for the first
time home buyer.
jtriordan@hotmail.com
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